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ABSTRACT

Purpose- The science of neurology, in which behavioral finance works closely, questioning the theories of traditional finance and the
assumptions on which these theories are based, has enabled groundbreaking studies in the finance literature. However, the understanding
of "l only know my own work well", which is the main problem in interdisciplinary and multidisciplinary studies, often causes difficulties in
the interpretation of empirical studies. The main purpose of this study is to introduce neurofinance researchers, who dominate my finance
literature but are not very familiar with neurology concepts, to introduce the basic neurofinance concepts that should be known, and to
guide scientists who want to work in the field of neurofinance.

Methodology- Literature review method was used in the study. The concepts that show the brain-financial behavior relations, which are
revealed as a result of studies in the field of neurofinance, are examined.

Conclusion- As a result of the study, some brain regions that were associated with financial behavior and some brain secretions, especially
dopamine and serotonin, were listed.
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BEYNIMIZ CEBIMIZI NASIL ETKILER?

OzET

Amag- Geleneksel finansin kuramlarini ve bu kuramlarin dayandigi varsayimlari sorgulayan davranigsal finansin yakin iliskide ¢alistigi noroloji
bilimi, finans literattriinde ¢igir agan galismalara olanak vermistir. Ancak disiplinlerarasi ve ok disiplinli calismalardaki temel sorun olan “ben
sadece kendi isimi iyi bilirim” anlayisi, gogu zaman yapilan ampirik ¢alismalarin yorumlanmasinda sikintilar yaganmasina neden olmaktadir.
Bu calismanin temel amaci, finans literatiiriime hakim olan ancak néroloji kavramlarina pek asina olmayan arastirmacilari, nérofinans ile
tanistimak, bilinmesi gereken temel nérofinans kavramlarini tanitmak ve nérofinans alaninda galismalar yapmak isteyen bilim insanlarina yol
gostermektir.

Yéntem- Calismada literatiir taramasi yontemi kullaniimistir. Nérofinans alaninda yapilan galismalar sonucunda ortaya konan beyin-finansal
davranis iliskilerini gosteren kavramlar irdelenmistir.

Bulgular- Calisma sonucunda finansal davranis ile iligkisi ortaya konan bazi beyin bélgeleri ile dopamin ve serotonin basta olmak tzere bazi
beyin salgilari siralanmigtir.

Sonug- Calismanin umulan sonucu, nérofinans alaninda yapilacak ¢alismalara yol gostermektir. Dopamin, serotonin, amigdala, prefrontal
korteks ve dige norolojik kavramlarin finans uzmanlar tarafindan bilinmesinin, gelecekte yapilmasi planlanan nérofinans galismalarinin
yorumlanmasi agisindan 6nemli oldugu dustinilmektedir.

Anahtar Kelimeler: Nérofinans, davranigsal finans, karar verme
JEL Kodlari: D87, G40, G41
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